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AD DIS ON TEC H C ENT ER
OPPORTUNITY
When Copaken, White & Blitt merged with First Scout
Realty Advisors in 2010 – becoming Copaken Brooks – the
company broadened its scope of expertise and breadth of
services – allowing it to create value for itself and outside
co-investors in strategic property acquisitions.
Around that time, co-investors were favoring singleasset property acquisitions, instead of blind real estate
investment funds. They were looking for Copaken Brooks
to “bring them deals.” The company found an ideal
opportunity with Addison Tech Center, a four building,
Class A light industrial park in Addison, Texas. Copaken
Brooks partnerships purchased the first two buildings in
2012 and the second two buildings in 2014.
Originally constructed in 2001, the park occupies 18.7
acres at a prime in-fill location approximately nine miles
north of the Dallas CBD, just west of the Dallas North
Tollway, with easy access to I-635 and downtown Dallas.
The property is also adjacent to Addison Airport, the
crown jewel of aviation in North Texas. It includes 16
tenant spaces, totaling 228,221 square feet.

VALUE CREATION
After purchasing the property, which was 94 percent
occupied, Copaken Brooks maintained it well and
successfully increased rents. In addition, they extended
leases with existing tenants for increased terms, which
added value to the investment. The company also
packaged the property as a larger set of four buildings to
appeal to a broader pool of buyers.
While receiving a solid cash return on investors’ equity
from operations, Copaken Brooks continued to monitor
the sales market to evaluate the best time to sell. In
2017, the Dallas market for industrial property investment
sales heated up. Copaken Brooks received two strong
offers and eventually sold the park to a Miami-based
institutional real estate investment fund.

RESULTS
ANNUAL RETURN ON EQUITY INVESTED:

AVG. OVER 5 YEARS

AVG. OVER 3 YEARS

Addison I, purchased 2012

Addison II, purchased 2014

After purchasing the property for $99 per square foot,
Copaken Brooks sold Addison Tech Center for $135 per
square foot, a new highest price paid for a light industrial
property in the Dallas market. The group of investors
in the first pair of buildings purchased in 2012 made a
22 percent average annual return over their five-year
investment. The group of investors in the second pair
of buildings in 2014 made a 15 percent average annual
return over three years.
“Addison was a good example of the types of
investments we’re looking for to capitalize on our
property skill sets and expertise,” said Bucky Brooks,
principal at Copaken Brooks. “Market timing and
valuations will dictate the seasons for acquiring and
holding or selling strategic assets.”

“Copaken Brooks is a trusted partner. They understand and know how to execute real estate
investments. We’re pleased with their professionalism, communications and results.”
- Large regional investment management company
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ADDISON TECH I

ADDISON TECH II

2

2

Total Square Feet

137,200 SF

88,201 SF

Acquisition Date

December 28, 2012

September 18, 2014

Total Acquisition Costs

$13,555,000

$9,993,232

Equity

$4,355,000

$4,925,000

Debt

$9,200,000

$5,068,232

Sale Date

November 3, 2017

November 3, 2017

Sale Price

$18,641,679

$11,968,321

INVESTOR PROFIT

$5,285,338

$1,799,704

Hold Period

58 months

38 months

2.42

1.52

22.31%

15.41%

Number of Buildings

INVESTOR MULTIPLE*
INVESTOR ANNUALIZED IRR
(excluding Sponsor)*
*Includes quarterly distributions

AERIAL SITE VIEW
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Contact: Bucky Brooks, SIOR, CCIM, LEED AP, Principal | bbrooks@copaken-brooks.com | 816-701-5009
Past performance does not guarantee future results. This information has been obtained from sources believed reliable. Any projections, opinions, assumptions or estimates used are
for example only. Investors and their advisors should conduct a careful, independent investigation of an investment to determine to their satisfaction the suitability for their needs.
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